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Even as residential market
picks up and end users flock
back to book their dream

homes in various housing projects,
action is slowly gathering pace in
commercial realty market too - after
a long time, there is a positive move-
ment here. 

While it will take at least two years
for DLF Corporate Green building in
Sector 74 in Gurgaon, near
Haldiram, to become fully opera-
tional, the construction is giving a
huge boost to commercial realty
scene. There is a definite buzz in
market for this latest offering from
the stable of a market leader. This is
all the more surprising considering
that rentals in good buildings have
also seen big slump in Delhi, as well
as in NCR towns. 

As if this were not enough, there is
a glut in available space in most of
the buildings in these areas. A lot of
office space is up for grabs as many
big-ticket companies have shifted
from bigger to small offices in the
past few months after they were hit

hard by economic slow down. A
large number of companies resorted
to such measures in order to reduce
their overheads. The number of
companies which were occupying
10,000 sq feet or more space and
then shifting to smaller spaces is not
small. In the world of realty, any of-
fice that is spread in an area of
10,000 sq feet is considered big. De-
spite all this, DLF Corporate Green
has, in a way, became a test case to
prove that commercial market is also
getting back into its own, slowly. 

Sanjay Rai, spokesman of DLF,
says while he cannot say with cer-
tainty that their new offering would
revive activity in commercial proper-
ty segment, there are three very im-
portant factors in realty sector that
play a key role in determining de-
mand of any residential as well as
commercial buildng: one, right pric-
ing; two: right location, and three:

track record of the realty firm in
terms of completing their project. If
any property has all these three, it is
bound to attract the attention of
customers, Rai feels. 

"I couldn't agree more
with these three points,"
says Devender Gupta,
CMD, realty advisory
Century 21 India, adding,
"I feel the pricing in the
case of DLF Commercial
Greens is very significant.
They have fixed Rs 5,200/sq
feet in their new building
when the current rates in
commercial buildings in same
area are hovering between Rs
6,500/sq feet and Rs 7,500/sq
feet. You would not get commer-
cial space at Rs 5,200/sq feet in any
commercial buildings like Unitech
Business Zone, Times Square, ABW
Tower and other such buildings.

These buildings are either on Iffco
chowk or close to it." 

Zafar Iqbal, formerly of Indian Ad-

ministrative Services and an expert
on land related matters, says as econ-
omy is showing definite signs of im-
provement and the affects of eco-
nomic slowdown are disappearing,
the commercial side of realty is bound
to see better days. He says that even
though enough space is on offer in

prestigious buildings, there will still
be enough demand for good
buildings in nice locations else-
where. But, there is another
opinion that due to various
counteracting factors, it will not
be easy for commercial projects
to create buzz in market. 

A spokesman of Integrated
PanRealty Solutions Private Lim-

ited says while it is true commer-
cial properties look to be in for bet-

ter times, the situation is nowhere
close to developments in residential
projects. Explaining his stand, he says
getting a loan for a residential project

is much easier compared to getting
one for a commercial project, as in-
vestment ticket size is bigger for
commercial projects than in residen-
tial projects. In this scenario, it will
take some time for commercial
properties to be sold like hot cakes. 

Some also say lease rentals are low
due to poor demand of leased spaces;
this is thus making commercial real
estate lesser attractive than residen-
tial real estate. Several vacant build-
ings exemplify the challenge faced
by investors in commercial proper-
ties. The maintenance cost is as high
as Rs 20 psf (per square feet), even if
the building is vacant, and wastage in
common areas is as high as 40%. 

Sunil Jindal, CEO of SVP builders,
also says unlike residential realty,
commercial realty is only improv-
ing. Citing the example of his firm's
project, Ghaziabad-based Opulent
Mall, he says more enquires are
pouring in for space now. The good
thing is some of the queries are seri-
ous and a few even translated into
deals. "I expect that with an im-
provement in economy, Q2 results
of most of the companies have
surged, hence, from now onwards,
companies of all sizes will buy com-
mercial space." Rajeev Rai, vice-
president (corporate) of Assotech
Ltd, feels this is just the right time to
buy commercial property.
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out LAND ish!
Construction of the Monolithic Dome House began in
March 2002. The Siglers wanted a home to return to
after a hurricane. Research convinced them to build a
Monolithic Dome that could withstand 300+ mph winds
and tremendous storm surges. With balconies curving
around the dome, Dome Home is a great getaway!

Bangalore based real estate
developer Nitesh Estates is
learnt to have planned to
raise nearly Rs 1,000 crore
through sale of shares of a
special purpose vehicle
(SPV) to finance setting up
Ritz Carlton hotel in 
Chennai. 

A person close to the
matter said the hotel SPV
would sell shares to private
equity investors prior to its
listing with a foreign stock
exchange, preferably Sin-
gapore or London. The
company would dilute
over 70% stake through
stake sale and foreign list-
ing, he added. While this
buzz is doing the rounds all
over, executive director LS
Vaidyanathan refused to
comment on the issue. 

Last week, the company
entered into an agreement
with US-based Ritz Carl-
ton, a whollyowned sub-
sidiary of Marriott Interna-
tional, to set up a 200-
room hotel and 80 serviced
residences in Chennai. The
project, which will be lo-
cated on 9 acres of land in
Chennai's posh Boat Club
area, will also have one
lakh sq ft of luxury retail
space. The cost of the proj-
ect is estimated to be
around 1500 crore. 

It is believed that the
company is also working
with the foreign company
to develop a hotel in Ban-
galore in next two years.
This is going to be another
prime project of the
company. 

Daiwa Securities and No-
mura are learnt to be in dis-
cussions with Nitesh Es-
tates for the overseas list-
ing of the SPV in next six
months. 

Meanwhile, the compa-
ny is also expected to hit
the market with a Rs 550
crore initial public offer
(IPO) in January. It has
learnt to have appointed
Morgan Stanley, Enam,
Kotak and JM Financial as
advisors to the IPO. It
might divest anywhere
around 35% stake through
the IPO. 

Location
Average Rent in 
November 09

(INR per sq.ft. per month)

CBD (Connaught
Place) Grade A 220 - 240 220 - 240

CBD (Connaught
Place)Grade B 110 - 150 130 - 150

Secondary market
(Nehru Place)Grade A 160 -180 160 -180

PROPERTYHOT
RENTAL VALUE OF COMMERCIAL PROPERTY 

Average Rent in 
October 09

(INR per sq.ft. per month)

Source: CB Richard Ellis. Please not that these are asking rates and may
change depending on the prevalent market condition

NITESH ESTATES
PLANS TO RAISE 
RS 1KCR VIA SPV
SHARE SALE

� Economy is
showing definite signs of
improvement and the

affects of economic slowdown
are disappearing, the commercial

realty is bound to see better days 
� A lot of office space is up for grabs as
many big-ticket companies have

shifted from bigger to smaller
offices in the past few months

after being hit hard by
slowdown

FOCAL
POINT

REALTY
BYTES

Thedark nightis over
As the dark clouds of market slowdown have lifted, commercial realty segment is finally looking up. The
situation is only going to go better now, say experts. Read on to know more...
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Prices to be Revised Soon
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(011) 42326607
(10 lInes) All lines open from 8am to 10pm

Office open on Sunday (22nd November 2009)
from 11.00 am to 5.00 pm

FOR FRESH BOOKINGS
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Prime Plots for Rs1 595 Iacs* in Agra
Booking on for Phase-I!!bOOKIfl on tar m ast
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STEP INT O MODERN LIVVING

‘lot Size (Sq.mtr. I Sq.yd.) Booking Amount �� iii � ’i. On Offer of Possessic

7.60 Sq. Mtr. / / 116.72 Sq.yd. Rs. 51,000/- ������ Rs. 1,00 ,000/ -
• Caritt. Railway Station - 11 km • Sadar Bazar - 8.5 km km • Taj Mahal - 7 kmkm

D RAHEJA
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BUILDING ADVANCED LIFESTYLES

011—40611111 marketing@rahejabuilders.com
www.rahejabuilders.com
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